unn 2
LANFITHAZINUIFANLN IR

N19ANHIEES WOANTTNNIIRARINT19E9EY Social Media NstiANE ANz iR

o

eyl Wndnendueas Audanasn1INgamWeIuAs faalfiinisAneuuaan

1. anundnguazAuiialilaes Social media

a a Y a
No N ANIINEUTINA

a dl o a Y a
waAANeR UG RAnsINEL3INA
N EGNITUIUNTARAULA

o A
AINFINYANLNTFLED
LWIAINAAINLNNLINTZUAUNIIAANATINN9TUE
WWIANHAANEATLIN19ADANINNTAATALLILATLIANAS

noensldeslamiuaznisliiunaaunmela

© ® N o o &~ »w N

Sy
UNAMIMNNENEIIUB

AMNUNNERATANNNA bURY Social media

= ¥ i . o aa % Py =] o

Hin13lArnvN81e9 Social media aan i lwiAuARN ABUTN9azAdNE AR
AL

o a aa A 1 % . dld o %

Waig \NAA3 (2552) Aa “IA918N138519 Media NHN19RaLduaIn1edannlsuans
a -dl v dl 1 ¥ K 7 a c @
frnne Ineaunadeda ldaannainisalunisdnnelsdnsaasdunasidin

U A3sennImil (2552) Tananadn...

1
o o o o 1 A a 3

“.fedsansaulall luArdinANet g1 1e9denanea  degn’ld iy

u

dl A a oA o 9;/ dl a o [ 1 dl
wiraeiielunisUiEnamiedenn iennsdeans Udusiug udeliu uanidaeu

¥

= . o Y o ' " 4 K 9 Py .
1BYAN NN L@ﬂd?tﬁ')’]ﬂfﬂ% (User) maenid WH Q’W;l"'l AR Lﬂu@ﬂsﬁﬂLuuﬂ’]?N@Qu?rJN

(Collaborative) ~Tun1swamiianiaingusinaniegiuansiuies Social Media



naneduuinnssnueypaiy danansenulifauanesiae)  ludannaluigs
N9ies AT ana AeANLATImueTTN”

%

nigna tagles (2553) Ae “Fedsanseulatninisnevuaussniedennlaiuane

firnng tneeuezatnedunesiiln wadiee Arevivloinyarauulaniatnisn iy dusi

Fmauiuleiues”

v 1
v o Y A ¥

satiudnazasUaiunnnaineasauaas Social Media MdNaDy Aanananl5ane iy

9
1 1 ]

= o - \a Yo a p Y \ o o \ =
daa519a77Awn I lasumntauuarinisldastnaunsuanaiialan AnuuziALAIRIES
szinniinanisldinalulatuasdumasiimnadaalunisfinfadadns wanilasunazs
v 1 dl [ 6 a nﬂl v o/ a 1 o o 49{ dll
fayatnansivedngilsrasfniegane uazive A THFA INTTULTANAIUAD INTuNasILIsIN

dayaluglunusiey iietlsslemilunsutiiiuiuresaulugny danudeiiuliiuda

¥ o

siluuuaas Social media Annsantisaan funuaanylanail
1. ummmsﬁﬂmi (Communication)
1.1 Blogs: Blogger, LiveJournal, TypePad, WordPress, Vox
1.2 Internet forums: vBulletin, phpBB
1.3 Micro-blogging: Twitter, Plurk, Pownce, Jaiku
1.4 Social networking: Bebo, Facebook, MySpace, Orkut, Skyrock, Hi5,
Friendster, Multiply
2. WNIAAINSINNE wAazuwLiilu (Collaboration)
2.1 Wikis: Wikipedia, PBwiki, wetpaint
2.2 Social bookmarking: Delicious, StumbleUpon, Stumpedia, Google
Reader
2.3 Social news: Digg, Mixx, Reddit
3. wNA NaRNLAE (Multimedia)
3.1 Photo sharing: Flickr, Zooomr, Photobucket, SmugMug
3.2 Video sharing: YouTube, Vimeo, Revver
3.3 Livecasting: Ustream.tv, Justin.tv, Skype
3.4 Audio and Music Sharing: imeem, The Hype Machine, Last.fm,

ccMixter



4. WNNIATIT LATWLARIANAALIY (Reviews and Opinions)
4.1 Product Reviews: epinions.com, MouthShut.com, Yelp.com
4.2 Q&A Yahoo Answers
5. uNIALULYG (Entertainment)
5.1 Virtual worlds: Second Life, The Sims Online
5.2 Online gaming: World of Warcraft, EverQuest, Age of Conan, Spore
(2008 video game)

5.3 Game sharing: Miniclip

as as

Social Network uALN
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':(
-

My Space.com

FaceBook.com

ZE
':(
n

k4
hl AU 4 His.com

[5) KOHTAKTE

2UAY 3 Orkutcom

=E
=

Vkontakte.ru

ot
[ =
(]

Friencster.com

:Q
l:(
®»

SKYROCK

® PerfSpot
®cbLo

‘?studivz

DAS STUDIVERZEICMNTS

::E
:E
~

SkyRock.com

gt
=€
w

PerfSpot.com

Bebo.com

‘:E
':C
w

10 Studivz.net

:E
[ =

AN 2 WAAIAUAL Social Network sianleiN
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NOBHNOFANTTNRLFINA (Theory of Consumer Behavior)
899t AuRoed (2540, i 25) nanadn “wAnssuduslnaludaunilaningades

'
' o a o

o =K Y oa dl [~ [~ o o [~ 1 aa o o A a %
ﬂUﬂ’]ﬁ‘ﬁﬂiﬁf’]QUﬁ‘Iﬂﬂ BIFANNFADNIANRIAIAN LﬂummummLﬂu@glummﬂ@mmu AR AUAN

LAZLENTT AMNITULLATHTNANIALALANANINABINTTAIAL Immlﬁmﬁuﬁ@m@umq AU

49
o o v o v

NI1TAR/A TGTLﬂu@i’)u@qﬁmﬁLﬁﬁlﬁ‘ﬂ@ﬂﬂﬂﬂ’]ﬁ‘ﬁl'ﬂﬂ@uﬂ\iﬁ')’]ﬁJWﬂ\iﬂ’]ﬁ“ﬂ@\‘iNi{HEﬂMﬁﬂmJ"

o

399904 13Tl (2534, w1 36) NANATN NSANEIANNANTUSIBINE FNTIN

¥

a

wslnaiunszuaunssndulate Tnaandelumangsnssudiding Inaidunisfnmniame

©3°

'
a o c a

tzll o v a v a d” = tal v all a al v .
Janiinanissndulagenanduet lneiqaBuAuainn1sMan@anszau (Stimulus) #

e

o v a v QI ¥ 1 k4 =] = a Ddg/ y
Vlﬂummmmmmm?mmzﬁgumuwwﬂummgmuﬂﬂmmmﬂ (Consumer’s  Black

]
=

= & | oo & 9 a ; 9 R R a %
BOX) 611\1LL@EUL@N@HT]@@\T@@TYNHN@WV f ﬂqﬂiﬂﬁqﬂqﬁ'ﬂﬂqﬁﬂzl)uiﬁ ﬂqf]ﬂg@ﬂuﬂﬂmﬁl@\ﬁa

¥ 300

d” Yo a a s 1 vy v = Q.Id” y
FaarlAiuanEnaa nAnEUEA19 189 e LAIazinITAALAUEII83ETa (Consumer's
Response) 4139 ngfinaulaaeddda (Consumer's Purchase Decision) 4aBNAUIa4IMIAAT
a e v . ¥ a % ] 9 o v a
[FNAINNITHRINTERY - (Stimulus)  MANAALINARINTNaN WA ILAANNIRaUANeY
(Response) A3tiU TuAalas1AITENI1 S-R Theory neisneaz @A L) Aall
1. @InszaU (Stimulus) Ansyiuerainaesnielusienig (Inside Stimulus)

LazRINTEAUAINAEUAN-(Qutside Stimulus) HAnwIazfasaulanazan@ensefuniauan
dl Yy a a % a v a QI v A 1 [ dy %
e LT InANAAYNABINITRWATLAZLTNNT AanseaunadniluwnaclagafumnuaLas
1fwmnqelalimagouasmne (a1awal) Ald Asnseduamnmauanilsznaudoagesdiuna
{1aRUNIANUNA RN, TTadeN19011I1AN, TIadeNINAILEaINIINIAAaIUNY, TTaqe A
ARELNUEr e briatd

1.1 &NITAUNNNIIAAIA (Marketing Stimulus) Usznausng Tadaniasiiu
NARA DL, T1AReN19AIUIAN, TAENINANUTRINININAINUUNY, TR A1WN1TEUETHNT
9¢)

1.2 RIN9zhUBU ) (Other stimulus) Usznaudag AINseAuNIgLATEFAA
(Economic), aamzéjumqngumaLmea‘Lﬁm (Law and Political), ’ﬁqm:éjumqmﬂ‘ﬂuiz@
(Technological), &INTEAUNNARMUEIIH (Culture)

a

2. NARIAIUTBANMNSANUNAALBIELFINA (Consumer's Black Box) Liu

]
=)

v KR a ¥ a A 1 o Y Aa 1 Y KX ¥
ﬂqqﬂg@ﬂuﬂﬂﬂsﬂﬂﬂalﬁiﬂﬂL‘].l?ﬂ‘].lmll@uﬂﬂ‘ﬂ\?ﬂ’] sﬁﬂ@f«lﬂ[ﬂiﬂ@’]&l’]?ﬂ%?’]ﬂiﬂ AAAFBINEEN

1
o

% =R =3 a Y a = % a a o Y a
ﬂuﬂ’]ﬂ’ﬂﬂg@ﬂuﬂﬁﬂﬂ@\‘lau‘iiﬂﬂ 1’11® UﬂmﬁW@@Wﬂ@ﬂHm%ﬂﬂ\?aU?TﬂﬂLL@Zﬂﬁ‘z‘]_lfJuﬂ’]‘i

o Y o a

pnAularesdUTInA 1My ANNFedNIs Leeqala YAaNNInN N13iLF viruan

a
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2.1 zﬁvﬂ‘lzrmmﬂ\‘lé‘]_mﬂﬁ (Consumer's Characteristic)

6

211 fadefudmuassn (Cultural Factors) dmuasssifludydnwnd
R | @ S o S I T S SR
wardenuywdaiiay Inadunsaniuainfunialidanfuuils iWusnimuauazaaun s
WOANTIN0IN e AT ATlan TUTMUEIINATAINUAAN B UL IRIANKAZANUUA
AYNLANGANTDFIANUTNaINAIANEY Tusss AR A NS BIN TLAE NG AN TN
o . = o o = o o .

299yAAa foatnisanunlasimusssnaesdeaning Ao amsiunumludenn
UNUIMNINNITHBUATH 1IN TY WasHENUNIANIUATHIIANINTU YARARA NI
Tuganinunzudusu Inadmusssuuiaeenidudmusssnnugiu Tmusssunguees uaz

FUIDIRIAN

1 1
a A ¥ o

2.1.2 fladgsiudend (Social  Factors) tHuiladeninaadesiu
aa o o Aa a ] a d” [ o ¥ ! ¥ a
IRl srariunasienanasenyinssuni1sme ine AN Huen19dIAN Ussnausae ngNeeds
ATALIATY UNLIMUAZANIUEID4ETa

2.1.3 - Tladadauyanaa (Personal Factors) N1gsindulanasiialéiy
BNINAANAIUYAAANINAIUENT LAUA 8e TuReudnInsTInATaLUATY aTn Tan1anis
AT NITANET JUMLILNNIANINTIRN YARNNTWLAZUWIANANGILYAAR

2.1.4- iladan19amanen (Psychological Factors) N15La8NTaY84

o

yaralaiuaninaaindadudauaninegd danedudaduntaludusing ANEnsnasie

3
¥

woAnssuNsTeuaznIsdauAT Tadanieuilsznausas n3gla n1siug nsleus Aax
dedeuasiirua YARNAINUALLUIANNANTBIAULE

2.2 nsztmunissnaulatEinaresdLzina (Consumer's Decision Process)

3. NSARUAURIUBINLUSINA (Consumer's Response) 1san196ndulanas

Y o Y a

{131nA (Consumer's Decision Process) Kui3lnaazinisdndulaluilszifiusig I o
3.1 A12@enuansinul (Product Choice)
3.2 N17@BNAIUITALIIAN (Price Choice)
3.3 N12ABNAIUANIARAN LN (Place Choice)
3.4  NIIABNAILNITRILEINNNTUNE (Promotion Choice)
3.5 ﬂf]ﬁ‘La’aﬂLW?ﬁtﬁ@'ﬁTﬁl%uj dudanauus (Other Choice) WU N191AANAT
@1A (Brand Choice) ﬂ%ﬁlﬁ@ﬂﬁmﬂ (Dealer Choice) m@@@mmﬂum@%@ (Purchase

Timing) N13:@aNnL3uadae (Purchase Amount)
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Luaa WANTI M{!‘U;ﬁ" 1991 (Consumer behavior mo del)

05 =610 191 0N Consumer’s black box MIADVAU DI o
amizn | amsziu NG anIING - MsAanHAAH N
n1ans oM » V03§ B0 * - MDY 1Y
aam - natlims o

>
* - Sanao

" il A

ﬁ'ﬁum:maapj’fa Fuaounsdamilave zgjiéa
- Jaduiu iy -msiuidani
- Jadgiudanas - MU0
- Jadyar vynna - msdszaipaniu@on
- Jaduinuaainm - nusdiainila i
- W@AnI SN EmE s §o

2N 3 udapslaaangAngsuyu3inm (Consumer behavior model)

N ENNANITNELIINA(Consumption Behavior Theory) AiLnszuunnssindulate
(Decision - Making Process) #4arlANANAUSALAINUNAA  (Thought), AYNFAN
(Feeling), Nsuansaan (Action) lun12n199T3m aeenyedusazAudalianduseaniiauiy
Mtz usazAUNTALAR (Attitude) A9qela (Motive) dszaunisninisfuf visedansesu
(Stimulant) viane luwaznieuensniu Tadafs narsasinasenauianiinAnnaziinllyg

v a é’ =] [ i | d% 14 ZJ/ o dgl
nszuunssndulatauazauiannisndsnistearatifuauneuls 5 dunew fail

9u¥1 1 n193uiileyun (Problem Recognition) w3ani1siuiauailu (Need

QI [ 4 o % 1Y a

Recognition) Aa N1sNg1EInAuEAnailuwa A NfeIn1s&UAN dnsiasnisdudile

u

Z// -dl 3 ¥ . A o Y v a 2 v [~3
AUN 2 NTAUNUDYA (Information Search) A® M@\W”Iﬂg’l’]ﬁ]‘ﬂﬂﬂ’]?'&uﬂ”ﬂﬂLL@’J fn

ATUANMNTBYAINUNAIFN]

Y a

v 1 1
U7 3 N9tlsvidiunanieiaan (Evaluation of Alternatives) gListnaaniindayad

a

v = o o o‘dl Yo U v a d” dJ % k7% a
IFunRasnmudAyuazdssTamin lffunauntsindulate desiacldinalunisdezid
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v 1 %
o A ¥ oa

TP 4 n13sinAulade (Purchase Decision) Watii3lnAllsziiuua leuandnaz

u

1% dl o ¥ dl =3 a oA dsj
uﬁ’ﬂ,ﬂ‘ﬂLMNWZ@NﬂUﬁQWNM@Qﬂ’]?‘H@QIFI‘LL&I’]ﬂ‘V]ﬁ;ﬂ ﬂ@tﬂgﬂﬁlﬂ’]?"ﬁ’ﬂ

=)

v ' [
o A o ¥

1U7 5 WeANITNNIEMAINITT8 (Post purchase Behavior) wasannldaudniae il

o

Y v a Y = Y [~1 a = d‘ ) v ]
LLZWQ‘U?IﬂWWZW?Q“’Q'A@UN@ﬂ’]ﬂ?ﬁﬂ‘l’]WﬂI@‘M?‘ﬂ1N gwalanazuitnadian T lidkasanig

sndulatanisall wid1lunalafasldudlnaduantiuansalal b

nszuauns unsdndularesdizinasinainatauanslaseununiselii

n1s5uglaym

L1

NIsAUMIIaNALAsNIsUSTINUNAYN9LAaN

-

[
Q@  a <~

NSARAULATa

-

N5 bLazNIsUs LN UNS

-

o a

NSEUIUNITARRU LA LUBUIAR

a &l A
NN 4 WARINTEUIUNT MUNNSARAU AT aUBHLEINA

dll a da/ v a ¥ o % . dl
Lummn‘wqmmmma‘m*’umam’fnﬂﬂ?:n@umﬂmm‘z@w,l,@z:mm% (Motive) a4

dl o ¥ Y a v a dgj a o 6 i | dl ° o
w9 lanin liguslnasndulatendandngd wiseeniu 2 dsvinnnddry

% '
P~ a o ol

1. wivqalanneensund  (Emotion Motives) tunsaqelagianandnaininnann

' 1
a

¥ Y a ¥ a ¥ [ = 1 =l
AINABINTVBNELT INANYaT19ANNNelaTeImUeNT  AeanisudedulaniEesatinglull
ANINUANFNNAINEDY  YTAABINITANNALIEANAUNAUILNAALNAY  WIaRAIN
=< = - Y <
niweanzenu sdamatiduanusenimisensunl
2. useyelannedumeia (Rational Motives) 1luuseqelatenanimuaisanunis
WA1TUBENNTDLABLUATANURAANNA
WUIRRALNEIN LW ANSTNELZINA
A3asns Laaimil (2546, i1 193-195) NA199INNTIATIEIN ANTTNELTINA
. . [ a o A 1% QII o a i 3
(Analyzing consumer Behavior) Lﬂumm%m@ﬂummmnqumm‘mmﬂ@Lmzmﬂmm

Y a

HUTINANENIIUDNANHIZAYINABINTT UATNOFANTTNN9TE wazn1Td1esdLEnAR Ry
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nlgazdaaliinnismainaunsndnnagnin1snann (Marketing Strategies) N@1MN90AUBY
= ¥ a v 1 o dl o a ¥ a A
Auanalaresfisinalfatramnnzandinin 7 deznisinesiunginssudisinane 6
Ws 1H udimunldainiienisdurngAnssunisdndulagemesiiinesrecdisinaly
o A = 1 %
anaNagdesludlsznaufas
1. lasaglumaratlinung (Who is in the target market?) WuAn xNeNILDS
. P Ay p o ' Y
ngutlnuung  (Occupants) IgiANABUNABINTINITLURAE  ANERIENgNTINUNIENIAIY

dszansaans HRANERT ARINLVTEARIATIZT UATWOFNTINANARNT

' '
a |

2. f1Flnateesls (What does the consumer buy?) UAIDINENENIILDIRIN

] '
X a a

13nAgesnisae (Objects) ﬁwmuﬁlf?”mqmﬁ‘mmﬁﬂ?qlqﬁﬁ;iu?ﬁmﬁ@qmi%ﬂ smmﬁlﬁmim
fednisaInuani usinAafeInTAmaniAnTeasAlssnauesNaninel  (Product
component) LL@zmmLLmﬂﬁiwaﬁLuﬁ@ﬂdﬂﬁjLLﬂﬁu (Competitive differentiation)

3. slugitilnAasde (Why does the consumer buy?) ilusnansifienstui

[ %

mnLsyasd lunisia (Objective) ArmaLRsBINITINUARdRgUszasAlunsta fuslnage

)

1% dl 4 ¥ a :// £ ! a a dl ¥ =2 =2 o
‘LAﬁ’]L‘W'ﬂﬁ]ﬂ‘].l’&uﬂ\‘]ﬂ’]'i&lﬁ]'ﬂ\‘]ﬂqﬂl'ﬂ\‘lQU?IﬂﬂVNﬂquﬁ"]\‘]ﬂ']ElLL@$@ﬁ]’WIEI’]GNIﬂ’ﬂ\‘iﬁﬂHWﬂ\‘Iﬂ@@EI

)

aAa a 1 a dgll A o A o a a o o
HANIWAABNWEANTITNTDAD tladanreluisatladan19amangn  tlasanvdeannay

[ %

AUEITNUALTIASELaNITLAAA

4. Ipsfidousinlunisin@uladia (Who participates in the buying?) uannnu

'
o A

ANONINUDNLNUANTBING NG *] (Organizations) ANRALINFANNIINITLABLNLINTBINGH

1 dlda a v a dy v mnal vala a Yo a dgl ydal 13
f 7 Nianana lunsAndulagedsznatiiag 635N HRaNana Srindulate 1o uavy

u

a |

5. fustneazailala (When dose the consume buy?) LuAIn NINaNns LD

lanaluni3ia (Occasions) AMAALINFBININTUARlan1alN13Te Wy da9laaaaill 1ise

1 IS 1 o A 1 o 1 o aa a =
ﬁ%ﬂq%ﬂﬁ@lﬁﬁlﬂﬂﬂ 1293 lA189A0Y 19991 1A2899% D9dunRlan aniAE 138 INANA

o O o

TUAATYFIN

6. Huslnagedluu (When dose the consumer buy?) uAIDININENIILDN

A Ay a o X ° Yy A & A
ADTUN  (Outlets) NHU Tﬂﬂ'ﬂﬂﬂ%ﬁmﬁ‘sﬁ’a AR UNADINTITNTILUABRTAININUTALLUARAIN

guslnaldvinnisge Wy Fuwsnawmeiieiideldas viseiunnameftiwaslumsiny
P9ATINAUAN TIINNIINAIAREFAAIANHUNDIANIITAININNFAARNNLNE]

7. fustnazeatnsls (How does the consumer buy?) HluAMIM Wang U

31/ v a dgl . o dlaz A :l/ v a d’l
duneaulunisindulade (Operations) AIRALNFABINITNIILAY TUAaRIUNNTAARU AT
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dsznavdion nefuitlynn nisdunndeya nsdsuiliunaniaden sindulate wosnssy

ANUPAINNTTA

M99 1

WRAINISAATIZUNYANTINEUSINA (Analyzing Consumer Behavior)

ANDTN (BWs wag 1H)

ANNALNARINITNGIU (7 Os)

nagNEN1sANIATINLITA

1. lnsag lunann
e
(Who is in the target

market?)

aneouznguiinung (Occupants) M98
1. UszannsAamns
2. piFans
a a A a a -
3. AN YTRARAATIZHS

4. WoANTINFANERS

'

NAYNENITAAA (4Ps)

a

drrnaumay
NARATUN 37AN N1TAARIUUNE LWAZNNT
FAUATUNITAAIATIUNIZAN WAZAINITD

= U )4
auaspuienelazaanguiimungls

¥ a

2. fislnateeyls
(What does the

consumer buy?)

- 4 =
AnguslnasieanisTa (Objects) ReNfLFinA

5

AaINITANKARA U ADH8IN19A AN TR

NIAAIAUIENAUUDINARN Tl (Product

Component) - #a2 ANEANFASTIMTandN A

a

g (Competitive Differentiation)

o o

NAENSAUNARIT (Product Strategies)

dsznavmae

o & o

1. HRANTUNUA

>

o

2. gudnenln@nsout Thun nsussqsined
RINAUAN UL 13019 AN
ANHULNIANITN

3. waRfAnTiAIL

4. HARA TN AV

5. ANEAWNARATLH

ANLANFNNINNNTUANDL (Competitive

Differentiation)

3. mlugi3lnedste
(Why does the

consumer buy?)

o a

AnUszasAlunisie (Objectives) Huilnate

AUANRAUBIANFRINIIVRILN A UF NN
% a a 4’ % = = o NIN

LAYAIBARANE T9faeAnEIDItIad i

ansnasienyAnssNn1Te Ae

1. fladanralwizetladan1sananen

2. flaRgNNAIAN LATIUETIN

3. fladaanzynna

I

TUNARATUT (Product
Strategies)

2. NagNEN19494TuN13mAIA (Promotion
Strategies) Usznavfaanagninig
Taeoun nsenelealdwiinauana ng
dud3uni9ne N3 LEENaaNT
tszanduiug

3. NAgNEA1UIIA (Price Strategies)

4. NAYNTANUTEINNTIAR e




M99 1 (pa)
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ANDTN (BWs waz 1H)

ARALYNARINITNGIL (7 Os)

nagNENIsANIATINEITA

4. lasidaudanlunng
findulate
(Who participates in

the buying?)

UNLMIBINGNF] (Organizations) {ansna

Wwnssndulagailssnausag

o
i
e

rdl %3 & =
nagninlduinaa nslawon waz(vive)
NAYNENTAUETUNINAA (Advertising
and Promotion Strategies)

Tneldnguansna

5. fi3lnatalieln
(When does the

consumer buy?)

lan1alun1sda (Occasions) i d99thanla
=) G Il =) 1 o =

1241 vre 1099 larest dasiulnvaineu

daananlareslaniaiids wse INANIATY

o

dAnyFing)

[

nagninlduinfenagnsnisdaiasu

n19AANA (Promotion Strategies) 1w 11
a A = v

nsduainniInatnieladsazaannfes

fulanialunisde

6. fu3lnadanluu
(Where does the

consumer buy?)

TaWvTaunas (Outlets) AFiztnalivianig
T i nsassnduan gililafuafifin Fuane

29997 WA WINTA ALINAUAYT 18

NAENETaININIFARSTUUNE (Distribution
Channel Strategies) UssminansinuTig
aanainrun e lngNa TUNINaZEN AL

nangasnals

7. fuslnateatnsls
(How does the

consumer buy?)

duneulunisindulate (Operations)
lsznaufae
1. nefutlym
% ¥
- madumdoya

. nrtsifiupan1ennsiaen

¥
=

2
3
4. AndulaTe
5

-1 o j
- ANNIANVAINTDAD

ﬂawﬁll‘ﬁﬁumnﬁ@ NALNENIRILATH
n13aAaA (Promotion Strategies)
dsznausanislasoinnisanalaeld
winKIne nnsdaETNNNgae NN lENg
LAYNNIUTZINANAUS N1TAAIANIIAI
Wi WU ERTiNMuAdRgU sz asd b

mstneiaenadesiudnglssasdlunig

1
a o

wpAnssnguilnadudendrAgninnisaainazsesAarieiadududuunen

[

HesannisaznanduAiuazuinislacinin Nn1snaInasieInsIuAINeINITTes

©

a

o
o VY 1 L%
VI”IIME’J”IVWHM‘NH"I?
o Ay

9

v o
A1

Yy a a %

a a

UFlnANeAzaNNIINARRUALAZLENTIARINAINAINABINTIIB9E LT INANINTgR uaY

¥

1 1 v
dagnraanluinialituzinaidndudiasfaslditianiviradaninulanaas

AuAn eaiuantsvivlauazainnsnandandudild Wensunginssnresdiiina

v

dusialilinnisaaiasiasnsiuienszusunislunissndulaasesguslnadnidunau

1 1 -dl = v a -é/ a 14 [ % 1 a
atidlsriounazinnasindulazeduin faznanlunguisell



17

NRHNTTUIUNITANAULA

£
Y o A

TaRnsAneLazliAununtaasnisfinaulaly il
ARdY A1 (2534, nE3) alHanunsngaeanissindulalidn “nissndulaiiu

a ! " \ = = o o o o o & a
ﬂ‘;?:‘i_lfmm’im'ﬂﬂslu’izu')’]\‘w}’]\‘]L@ﬂﬂmﬂ °‘] sﬁ\‘if‘WZLﬂu‘lﬂ[ﬂ’]N@qﬁUmumﬂqu@um@ZLﬂ@ﬂ @QI@

al =) o o ) aQ vl a
Aenilaeanuidniur llUfimese

AuN §99EAa (2537, Wi 84) Mnanatiensdinduladn “ungsinssuiiayrna

a o A

% dl o o o a 2’/ | d? o [~ % A d} al
ﬁl'ﬂ\iLB\IﬁfLIﬂ‘LIVﬂ\‘IL@ﬂﬂmﬂqﬂ\ﬁ’ﬂﬂ’]ﬁ‘ﬁlﬂ@uﬁlﬂMQLLIF]ZQ@\W]W\?‘LILLVLH wazauAaIAaNULNEIaN

o

= P N - = 2 = =
nateds Tuusnstiniaaannaddselaainnnnaniigs Ae1alaengasa @ Inianads
I/Léjﬂ

199040 WINNLUE (2540, nti 41) Minacedenszuounisdadulaliduiluniséia

i Adlu udifgudu Ae messindulanmunzan gnseaduilsylonisesuiesuasfau

1
o o ] a oa A

nsAnu nstiAmARLazNsnssininduus e lian U IR Ae Andulansein

v
o o 6 o 4

nsfaziinANAn tazn1angein i dunusiuty azfiasinssusdunaunishnm wnm

1 '
v oA = o

- = 92 X Al ~ o 9 = Py
N'ZQL@ﬂﬂﬂ’]ﬁ‘ﬂ]ﬂﬂqqﬂgﬂﬂsﬁqueﬁ\‘]ﬂ‘u@\‘]wﬂ\‘]’]NVIﬂ?zcﬂqLL@gﬂqﬁ‘@\‘]N@ﬂﬁ‘gtﬂq ﬂ']ﬂﬂ‘]&fﬁlgﬂ LLUU@?JVL@

. X
fail
1.0 naaaulu iy uiilyvuilu Aanissndula
2. nsinaula Aa NITLNANNAALALNNIINIENINIFNWUE AU LNAINANITNTIZNN
3. NIFUNAMHAALAZNIINININIANRUSAY AR N13ANEIATTIEIN
A A QI dl =KX A [~ A o a
4. AEN Ae A9isgnnaiununnislinisaenandaula
QI dl =S = = o a A £ =
5. AINIEADABUINIIUNITLAANARRLIA  AD  ATARAIANHINTEUAUNIT L
Anwnusalili
o = =
5.1 41999 WATIABNAD UG KA
a a A A o
52 TEN HAININ Naan UeenAsiue
53  wang waznigauiiluidanEandn dulunfsiansangsaasnaAn e
N RNNETaINUNsTUIUNSARAYLA
nyaun WNasumind (2548, wih 65) FldAanuvanaaesnisindulataans
Y a 1 a a dl v =3 o dl v a d’l
HL3lnAdniinszuaunsuazngAnssNNAR EARIT TeaNiTnaglnszuIunNindulaTe

wazngAnssnevdulnailuesfloznay 3 douluny Ae dadetindn (Input) nezuaunng

(Process) WATNAANS (Output) IaelsneazidenRatl



18

1. fladesindn (Input) Reeddsyneviinanainiladanieuan (External influence)

%uﬂmmdﬁ@mﬂ@Lﬁmﬁumamﬁmsﬁ fladaniguanfanaiinansnamas e (Values)
WAUAR (Attitudes) HATWAFANITNURILLTINA Tnaannziladaniauanianswasagusing
1N Ae Tadudunimmans wasiladasudsandmusssn Jadufinunismans (Marketing
. a = PR v v ! vy a B
inputs) tHuAanssunIaNITAAIAINE B NIdNDaNTTuATayatanTua Ty la LT LE TN AT
li/ Y a [ % ' = 1 '8 1 v 1 Yo

Houaz lNAA e Fandn nagns dAduNaNnienITnan bewn nnslemun naslieng
sz dNusauAT waznisanensaiwigusina dadesudean dmuassn (Social cultural
. o o ¥ 14 da/ dl 4 o k4 % o o dl | o
inputs)  aqalNg N TRANUTILNLA T LANTNLIARENANUAIANIMUTTIN  daduilaqy

v v
nauaniianinasanissedaulade 1HA anaEnluaseumsn TUTUNI9FIAN FADAAL
v %

Y Ay 1o Y e oy e a Y
meww@wimﬂumqma LL@5LLM@Q‘IJ@NZW]@MV]LLNEL‘HVH\?ﬁﬁ‘ﬂ@ il TafaaAudenn

a 9

v
v o 1

o 1o | o g A a a o [ o VY a ' ¥
qwuﬁﬁﬂmﬁLﬂum\muuwumieﬁ@m@miﬂﬂm@mnmmuu LLW@W@WZVIWIMQU?IQV’]M@WWH

%

A7l AR U LA
2. n32UAuN13 (Process) nszuountsinaulatetladsnnelulsznaulldios

wpeqela na3fud nasBeud yadRnnIw uasvirues aeefuilne wenifluesAlsney 3

3

> P 3 o % . ~ v a o K =
1AL AR AWAITNABNNITILT (Need recognition) L‘Mﬂﬂ@’]ﬂ&;{ﬂiiﬂﬂﬁ]ﬁ‘ZﬁuﬂD\iﬁfyﬁqﬂﬁ"ﬂ
¥ dl a d? 1o M Yo o Y a a v Y dl
AIMTNABNNITNENAUL LLMHQ1N1®?Uﬂ’]?[ﬁ]'ﬂ‘]_l’&u‘ﬂ\‘ﬂll’]slﬂLﬂﬂﬂ')’]llLﬂ?ﬁlﬂ AIMTHNNARAURBINTITN

1 24 dl a d%’ dl [ 4 da/ dl a 1 =l
RCHAUANLAITNABINITNNA UL mmmﬂummmmmiwuﬁmmmmmﬂmmm’mmﬂ na

¥ dl a 49{ -dl Yo % Ql v 1 3| ¥ ZJ/
ﬂ’l’]&llﬂ‘ﬂﬁﬂ’]?‘ﬂLﬂﬂmuLNﬂiﬂﬁ‘Uﬂ’]ﬁﬂﬁ‘xﬁ}u@’m@\iLﬁ"].ﬂ’]ﬁu’ﬂﬂ wu aannglason sy du

I
a

¥ ¥ ! v a 1% ¥ dl a 49{ =
mmummmﬂ@ﬂﬂummmﬂ@ (Pre purchase search) AIAMNADINITNENAULUTUIN WATHAN
TaunInanesANdanasts Juilnanazindulade wadnldidull auaeusesnig

v dg/r.:; [~1 o = % 9 1 1 a o
AINHABNINITUNRZEN mmmuifﬁummmam mewummummw@Wﬂiﬂﬂmmmm

wisengansAundey s MetaueiuszAuacufiesnisesduiinaunasdayaaianiann

¥

waUMAY LW ATUATY AL HALLAY YFaaalduIa NN TR NENIuINg NNTLAAS

AuAn waznamaunslng@anaatu naanaun Imaaed linaniusiesuiinaeg

[

3. wadns (Output) waflldainnissndulaainiladasine) Ninasanisindula
wilanszuqaungindulananitly 6 duneusase i

3.1 nTwanuee (Problem identification) dUARULINUANNTAA AU AT 1114

'
= o v

14 1 QI/ ¥ o ¥ o QI dl 1 Qi Y A
rasrasnisasauulla dulalaanisAum MAnudnladuiu&ansasn1sae199 wias

S|

AdluEeanIsuanLe cAINAIN1TAANNIUTATY  AeLnTzUIUN1TFnAWlAa B UL



19

'
a

:// dl ¥ ° v a = Y Y a él dJ QI/ % dl
mmumumﬂmeaamtmmimmuiwmmgfaﬂmmmﬂmmwm sﬁ\‘iIﬁﬂ‘V]Q1ﬂLLﬂQ’&ﬂ‘V]

v X Ay = o o o Y o2
mmmau@f:l;a“ﬂm'a\wnmuﬁlwafaﬁf;’mmﬂcﬂu@umeﬂﬁmmmmuu

3.2 nawanaasinaafuaailymdu (Information search) Tuduin 2 1w

v ¥

. Jdd a . 4 y L X
nsLazuawtnadsiinaadasiuamsaesiiyguniniganazinls  stiniaanzin
v 1 a dl 1 1 zj/ o [~ U a dl U =
dayatnnarsraniulinuuuimnumaandn dnaistiuaniusesiaonuiiuades aaanaud

= o v a v =l
ANLNENNANLN7A AR AN Nt N e
3.3 n19d9zidvAn (Evaluation of information) n1susziduAnanilusanisg

AAIZIPIANAAINITINDNFARY IHIzaN eanwavizald udnannnislsviiueungn 1u

u

= °

~ ~ VA oy \ & Y o \ Y @ o Y o
Wienanzaliineaadaavinnaes andusasdnteaganasatinsaanty duduinldinaadeeiy
ansesnaiaudeyalunisingdula
3.4 nisnuuannaaen (Listing of alternatives) Tuduilinenlnesialiinas

« y , 3 e o 0 . 3 44 y
wiuflududAryninaednszuounisdndula AaN1sAMUANIEENNINNGAWATazNINLA

% 1 % v a 2’/ o = | A ?:/ [~
wii ldnanandnlunszusuntsdndulanndunatnisninuaniaaentaaannielatiy oy

dl aa dl b b v a 6 o o

nisnneneINAsauAgNRinnazssitamlivane dridaaisanysaliazdmiuiom

] dl o A % ] Y a 1 A dl
ARz (99 ANAAEANUUANINASN AN TaNLAz ATaLAGNAENIUasId 1 luLTIAImMIIAENT
o AN vl P w0 PRIy o ] o = o o A
nuueeaninisldanysal mazmaandaaansilaunsiulianysaiiuiinaudAnyvise
aflusnntasiivedls

2 = - - A n o a )
3.5 nstaannasiaan (Selection of alternative) Lu@’l,mﬂ’mumm\maﬂmm
b v Zj/ o o [ % v v Zj/ 1 A

AANNLAINFANTINNUUAAINAATY LazAMuNzanlunaui Ty udn duselilmAanis
= A dl a oA 1 2’/ —ljj dl o [ % ol/ 1 [~ o a Y a
wannaidenfiazdirntssialy Tunewiiesnaaniuiuwinll dudunisindulalaeuias

36 nsUfimnunsindula (Implement of decision) Wanigiaanlagn

a
v

wanaunuda fidunisdfurnisnazesnissindulaniadeniiu wiaznsunisindulatiu

o ~ A D e ' o o a ° = a Iy
Qﬂm@\iLﬂﬂquﬂﬂLWﬁlﬂlﬂ ‘Vi?‘ﬂhJ ﬂmu@ﬂﬂﬂm@ﬂ@ﬁﬂ’]?m@@ui@uu NUILONINRTHNITONALLLN

U

iy vseauasanusaanisludunauusnfvzala

Watinnisaatansuienszuaunislunisindulaaesdisinaudn dusaninaun

|
) ¥

ardeanstayavasdadudieanll dnnsaaiadesilszidunaaiunisiuiaeassfisinadn

[

uetingls eanisniuuaunulunnsdeansdeyanasdaduanduindsasaan’iludn

1
¥ a al

gulnaananduAlsunniga

E1)



20

ANMAILNEINUNITTUAD
=

31 Nlzila (2546, Wil 34) NM35UAe (Media Exposure) Msneis “n1sfigiude

Wafudnaastaeiunislaiv 16au uarldds enaaulavieliaula vseiudeyals

uedaufionaduld Malinnsiudeazifinaundsaingdednnansdetnaanssinudeaniesie
TfeFuinalidayadnasfaaiunandusivsetsnisiinauenfeniadgyaaulmiianig
‘i/ ”
G
o y 4 4 v o
191 Nzt (2546, 17 23) NIrUauNNTALANT NsELUAUNTARANTUsENaLALE
4913 §Fuan3119479 deanetnngns nasdnsdia nsnensia nsmevaues deyadeundy
derunau esdilszneuusiazasisesunelaail

1. ;j: 97119415 (Sender 119A391E Source Y8 Communicator) MMWFﬁxﬁ.ﬁlﬂﬂ@

~ - < Ay ' P : o = = a \ Ay 2 A gya
NTRANANITT dNARY Had quﬁﬁiﬂﬂmﬂﬂmﬂﬂUﬂﬂ@wm V?ﬂﬂ@NUﬂﬂ@@ﬂﬁjqﬂﬁuqLW@luLﬂm

nsfufianfiu fdednnatsenaduypraauines iy winemag yaaandnsndugunas

u

= a

1 ydd‘ ' o ! | a o 3 @ ¥ o 3 nll
dnouny viseRNtedue viearaaslilddoyana 1y anafluiEEmseesAnsilavianing
\ugdeans
L4 L% 3 =S ] a =] = 2 ]
2. NISLNSWA (Encoding) nuagins ngldAdnnAn AIN3AN viTadeyat1nans

al

FUTI1IRANTAZATINITD

232

Tugtlaasdryansniiansnaannung (Symbolic Form) Iaafanandn

e %

nengvia visaidnlapaanunaelinseiued1anAn Aty Aeld doyayaousine vise
o o rdl ) £ d‘ ndl 1 a K 3] QI dl 1 v
Aryanmninaziann e Ao A nmanstanennIiAnAasAs A nnguitiuna duae

wazidinlafluaeinah faataedydnuniniaruuenefuaing gy gosnannfdunanesin

HN TIUAAIATNINNE TINABATO VTRTNNGLLYT (160

[ c o

3. 419815 (Message) wwnade dopnuvirediyanunisnge Nanaulneniu

| 1
A A ] A

nazuaunIgdnaiaud ianazdaldiagiy d1ansenaegluglassrnavialildfye

o [ e A

@W%ﬂﬂimﬂmmmLmﬂumﬂumﬂmwmﬂﬂm isaag lugtldnydnunlvzednynynnsnge

o

aeinalpad1auie iy TneAieiAL N e T Aeviedeaniegaansfiazinll 1 da

v o 4 %4 o
ALAIAA HAAARDIIL

- = o A A A

4, F4aIN19219415/ @@ (Channels %18 Media) UHIEDY AINANUTAABN

inniludesnainedasdaineansangdellde 50 wiseandudszinnlug o 14 2
szinn Ae dadsznnildynna uazliliyns delszinnilduana (Personal Media) 16w

|
] A

WINIUAILFENUTAFIUNUBNY FINTRETINNI9ANAR (Opinion Leader) dduaatlszinyi

Tadldyaaa (Non personal Media) Wsadanaadi (Mass media) l5un wilid@efinun Insed



21

g apunnengg thelnwnnauinlve (Bilboards) Hneans visatlalauwnnaaeui iy
%
R
(% . =X 1 A 1 dl Vo
5. n19namguid (Decoding) MN8N nezUaUNITnananviTalLlatnaash lasu

¥ 3| o v A | k2 Vo o dl v a 2
ATNHAN Lﬂuﬂﬁii‘]_lgﬂﬁ"mﬂuﬂfﬂllLTWI@‘H@\TH?U@W?L‘ﬂ\‘lﬂ’]ﬁ‘ﬂﬂﬁ?ﬂ@LW@I‘MLﬂ@ﬂQ’]NL?ﬂI@

o | o '

A9 %u@gj UNFAULMNNTEN9RY (Frame of Reference) 3a weavL1ga891lszaunisal

o

(Field of Experience) #auanaa Uszaunisnifitunn n1efui viAues wazmnipsiee

=b._

q

g a A

PN M U un10INN980 4191 ArFaHdouTINATTN Seiaaudgvedlszaunind

[ A v o ! rza‘ o % A o s A a a =2 ' ZJ/
ATINU m@sﬁﬂuﬂummmii fAgaznnlinisaeanslszaunaddanlss@nsnanInaWvinTiy

v
6. K5U19815 (Receiver 1N9AIlHAUdience 178 Destination) N8Il YARA

] |
A 1 ] A

WIANgNUAAALTIA9T198195a9N1 789719419 1D e lARANTUEFaNiY Tnavialdudo

C ] Q
Fudnaansaniludizine vivenguidivnny Geandugenu G uaz/ vsadiiudnaanasing

o

nn1snatnatean tUH1TeInIesne]

=SD_ el

(%

7. N1TAAUAUBY  (Response) UMD ﬂﬁﬁ?‘mﬁQ’?uﬂmmﬂmmﬂ@ﬂm

AEUAIRNNNNTIAIL TaEu 1w T laauana1s N 1asU N19AALA1UeIRNA N AN TSN

1
a v

HungAnssunideamadunadiuld (Overt behavior) iy fAndulademe@uaniamninis
nevimiviun wasanlifelamnnauay vseeIainginssundawiu Uatla ladainnsn
Aunaiuld  (Covert ‘Behavior) 1iu LiureyaliluasIungan wiainauaulaly
a o rall 49{ v
ARSI AN eI N LAY

Ld ¥ Qs

8. UayAdAUNAY  (Feedback) wN1eDN UhTPEImeaUaue89fud19817

a

L] '

danduAnEIgdeinegns aslivategluny iy a1idfisen At uazAyeasae] nesd
o a2 a e o k2 <A v
ANDINNNIININGATR] NYsuansANTRLES FalAIne.
a . =2 o PRy Y y ) <
9. @sunqu (Noise) nunade &dlar Mduunsndeuunsnuaslutoslagaanil
Tunnsnszununisdesis dwdugiassadaaang afreilguinlinisdianaauanilasy
119419 ian1sazaeazinldainisaanfinlillded99uiy Wy AdusuNIUNININg

nunnneinaididades awlddaiau Tafapeuiames @acle @evann vize

=)

'
o

aenaAedNIunInuEs i Ingdndt dasuniunsdnugiuuasgdeinogns nlinngld

EVY

1%

o Aoudnend visaaya llausndamnumunnadnlaniuld

k=)



22

#3990 1&75MIT (2546, M0 570) 9FLNE TUABUNIIFLUN41T Noneszide nsail

v
o Yo

1. nmsitladudays (Exposure) udugfudnaiatlalenialideyaidiung

YAAA

2. n195u§ (Reception) udungs Sudnansselanasiuidens drdenaludud

a a a

b

4,
U1l

o

3. mAnNwba (Cognitive Response) tluduingFutnaasimnuatnsnlunig

o

ARLATNIHWANAN AT LNARS W Hlamunassesinawatnaansiinlidisinadnla

a o a . @ o v Q PRy
4. msiianAuAR (Attitude) udungiudinanfinannidniinAniasiens
= 1%
A
5. nsiimANAdlaTa  (Intention) (Hudungiudiniinainusslanazians
= 1%
A

v
o

6. MSMANAANSTN (Behavior) \udungs LA N sTeAUA e Temn

WUIANARLNEINLNTSUIUNITLAANATINIFTUS (Selective Perception Process)

v
o

W7 NN (2542, wiih 88) linanadansruaunIaenasin1siuii 4 duneu

=he

8

1. nsaaniilagu (Selective Exposure) Muaga nsngisinaaziaaniudeya
1 dl |ol/ A oo 1 1 ¥ o & dl 1 o A
dnngnsfiaueatinlvzeld deetivmu fanmonasuanssinaiad enaulasudesiuvie
a 4 ! (3 dl = dl o A d”
wueanainiesldlussudreinlammn iwananideanisfuielawmn nisaende

o A a c” A al a A a o 1 i3 o 1 d” | ?:/

wilsdeNnuaznisiaenitaing  nasendaiudingnsdeyasinataiiiuduunass
NITUIUNIIRDNAIINIIFTLF

2. nsiaanaula (Selective Attention) InaLLHaLFINAGRANYTUANNAL]A
Tndaivzednnansedelaedenile wasluansimaniuarliaulasedainau o ieaus
AR IR AU BRI RUNN

3. NISLABNAAANNLINLA (Selective Comprehension) FIUNNED997 Lﬁﬂé‘]ﬁiﬂﬂ

& A o v ' ' < v A A Iy ' ~
Lﬂfﬂﬂ’N‘lﬂqwqgﬁ?‘ug‘ﬂqQﬂq?@ﬂqﬂiﬂﬂﬂq\jﬁuﬂLL@"J ﬂ@ZLLﬂ@ﬂqqﬁJﬂﬁJqﬂW?ﬂmﬂquL°1|']1@°1|’V3@']?V]

'
o

Yo o a dl Ly | o =
Tsuldpndiruas aonude wieqela uazvilszaunisninesaueailuddty Teenasy
a del 1 ¥ 1 [=3 | 4
Anienliassnuanunaasgdsinnasionaiuls

4. n15.8anaman (Selective Retention) 9MNNAMNINAINEIUNTRL143

] QII Y & ya P 1 [ =2 :I/ = o
AN 7 V]1®L‘1)1LL 1@&% LL@‘ZiE”I’ﬂ’]‘H LASHIUNTTUIUNTITNITTIUINTINTUAAITHNUNNIENIAITH



23

¥

dinlaudquslalsvanaaaudn gustnaazaiunmanandnnasisunanulad aseiudnu

©

a

HL3LNAALAARNANIZANNENTLINDEN  UFALINEIUN

o

! 4 4 o v A
neuzinulaniziliananlfvse

a

d1aasineiuANNarla AnNAeINTTIeIRLewiNtl uazdnazanludaunnwalianla

1NN

' '
a v

Tnaagd n195ud wwnale nezuaunsnnysneuauesa RN IMNINIEEL uay

o a

dszananasanivilszaunisninauesd  Inanaun1sngusinaazindulatananineii

1 1 ¥
o a

v Y G d} A o 1 aov A o =] 4
n1e ?UgLﬂUﬂ?ZUQuﬂ’]TMu\WINﬁ’ﬂll@’] EUBRENEN ‘Emmﬁmwu%mmiﬂﬂmmﬁugmi
dl Y a dld 1 v a d’lj a [ 3 I8 o dl o t%
ARANT mammmmmguﬂﬂﬂmmN@mmmmu%eﬁ@m@mmmm‘ﬁmmq F9azN NIy
ke Tunisa¥enissufresnandneintdransluiuanseuastin ilwmuinagnsnig
4ﬂ| % 1 = a a
ARRITIN ﬂ’]ﬁ‘ﬁl@']ﬂiﬂﬂﬂ’]\iwﬂﬁ‘xﬁmﬁﬂ’]w

o = o = v a a A
NAIANNIUTNNTZLIUIUN1IFLABUASZNIZLIUNT I BNATARANTUAT BNUWIAAT

o FX = 12 v 9;/ .if A a = o =
Tl lungAneALAd ATl AR WWIAYINAANEANLNITARANINIIAAIALLLIATL

o/ 1 o 1 da/
N7 M%ﬂmqmmiﬂu

LUIAMNAALNEINLNISRBFITNITARIALLLUATLANAS

AU 29NEAUS (2530, w1 75-90) aanwinanaldan Tuilaqiiuntsdeans
mmmmLﬂuiﬂ@ﬂﬁqmiugﬂLLuu Tpeazimiuliannslamnin n1stlszanduiug wilnauane

1 = o R o o |d| o Y @ dl A dl 2
waznsdad@dunigang dudnfunuam drAluwiatsnsniiandduaTesdianisdaansla
TuanuzihaniuesAlszneunniaaes daunannisnataldun &udn 1A aniuiwaznig
L g = o I L 4 -
AUATUNITAANA ANLNLANANATY1UNNNY UHINLATAINAADANTNALTUNAAAINNAATDY
duanlliadistnanguiiiunnalasumuanass daunannisnann (Marketing Mix) Waazsin
al al o dgj
NIeazRLAAI

1. UNUNIRAUAVTRNARA U (Product) HesAlsznavfiuansdyansninig

a

thanan ANARANENARlUgHUTINA Tun 2w 311519 N19aeNuUILLATLIITUTTALAN

a = o = o

A a o o ' AdISJ 1 ¥ ¥ dl ] o ' Y a
vraNAanI T THALALINULANANETE dauladAlsnaudesunLanNFNiY waznaliiin

=R v Y oA

HANIANFANALLIINALANFANNTUAIE UNUIMTBSAUAINIINITRRANTNATINAI NN
2. UNUIMIBNIIAN  (Price) TunNsRe@1IN1InaIalNasanNIANtnAnLAL

= v oa [ [~1 = o a k% = % a a
pruNenalaaasgiztne  laddnflupaudeanalalusndudviranaunalagnuasninen
Awduiladelunisminuasatiuaziansun 2 dsslaunan A fadefinuauanEuzaes

a 1% o Y o Y a [ % ;II
'&uﬁ’]LL@Zﬂ@Qﬂﬂ’]u@m@ﬂﬂmﬁiﬂ@\?aﬂﬂﬂﬂ ANU



24

21 TRRuAUAMANHULIBNAUAT 11U $IATLANTNATUNIN  AOUNANT

' £
1 1 =8 a o

a o dy doa dye Y = g
vraTedveniung ﬂLL@yﬁlmJﬁ‘i_lsl,uﬂ@NQUﬁ‘Iﬂﬂ'ﬂ%LL@’J THARAUIT N Ageldlu

dogusn iilulanian mm:fmmmeaum%qﬂu%aﬁiﬂmLwil,wﬂ

2.2 fladasnunmudnsuzresfizina dguitnalufitscauntnivzaluil

o

1% = a v | o o = Yy a a o
Uy ANUIILAWAT mm@uﬂuﬂ@%mmmiumm@mﬂuguﬂmmmma‘mfg’iu@mmwmm

)
=
e
i)
E)
R
)
i)
=
=
2
=
£2
»
Lo
3
=
o}
)
=
Y
ab
)
Lo
>
G
)
2
)
i)
>
°_‘9
ﬁll_
OJ
&1
=
D
D)
=2
»
Lo
=
i)
—
=
o
=
an
D
)
>
£
i)
Lo
ab
i)
m

3. unuMTesanIufiana g (Place). HeanudnAtysanisiuiuesdusina

AU eI RAs N ENaTIAe  N1saenLuLANUARINuenuaznne e By

e

'
B v ¥ a

pBNFUNELETINAAClAFUEN I NNATIBIAUAN A NNERNTBSWITN U LA ALARSALAN

22D D

ANANATY el Nﬂ\ﬂumimmmw'mﬂﬂ@slmﬂmmwmﬁﬁdmmmmuﬁ IARUUE
4. UNUINIRIN1TRALETNNITAATA  (Promotion) luAanTsNTifaINTEN1TUT
nsuenuaznnalufanisaougiuliin nstemmn nasldwiinenang nisdaadunisung
wazn9lssandniug  InaNansuAINdnnLsrasAlunnso N uNANe NN I49La3NN1IAAA
v 1 dl Y dl 4 o a dl (3 dl A o dl v ol/
Tiun ialinnans iialianuiiugs inedngsla NaFaua1munean taaieanny Juls
TWunduslnauazineatiuauunanssnaue usu
A30990u L&35m (2541, uHn 452) 1enan991 “n1sRRAaEe&1IN1aN1TAANALLIL
NANHATY (Integrated Marketing Communication, IMC) Mx1809 N19ALFENULIAINNT0
dl dl A dl 1 1 dl [ & a o 2
HANWANUNNIRRANTNITARIAVNANELATEINALNEAY 1081 TN UeIANTuASNARA Ul L4
1 o = [« o dl o = o o ¥,
atedaiay iAo Nludunisduineaiuwazaula gnen
Philip Kotler (2006, pp. 496-497) 83UNeNATEINANIIARAINIAANA
132naufieREng 6 AaNAN AR
1. nslasn (Advertising) giuuunisinavelaelildyana Wiauaiiaaiy
AMAR AuAvTaLEnIg Tnaddnildusidaian
2. MIAWAZNNITUY (Sales Promotion) ABnsiiensziumNanlaszazdu

dl v a ¥ A dgl a v = a
Wwaliiianinaaesld viseTe AUA1MTELIENT



25

3. NI9ARIALTINANTTH (Events and Experiences) mmﬁumguﬁmﬁ@mﬁm
nansnanlaeaiassAnanssniey  afeacndszivlaldifnauiuyanasing o 7
4 o
Nendeg

4. nsUszENdNNUS waznisliiaine (Public Relations and Publicity) fanssu
1 dl % v a o Qd‘d o s a o A a [ % '8
Fing o iveailiiiaviAuaRn AL v nilesnnanenineatsem virenansne

5. N1SAAIANINASY (Direct Marketing) 35n1saaans lidenguitiuunelnamss
dl v v a o al o v o/ 6
waailiinanispeuauasluiuniula dsenaudag anvung Wsdnyl rans aavung
a s a A a T &

AANNIANNG 1178 BUNAFIIA
6. n1saalagldwiineuang (Personal Selling) LuN1982471TNN9AIIRLL
a ¥ = o a 2 o % o al/ dgll
L@eynTin HqatszatAlunnsialanedua AeUAINNN WATUAAYTe

VAT 09MNDUMN (2540, H1 28-29)  WIAINUNILURIN1ARAINTAANA
(Integrated Marketing Communication) 311N 809 NFZLAUNITUBINITR LN UITUNNT
aagnannssane Nsegldnasgelavasgiuuuiunguithunieastissaiies Whinne IMC

AR N1INLaAEN naRAnssneesnguiivina laenrdesiuaANsiesnIstenan Tnants

1
a v

WA19UNAEN1348 A19RIAUAT (Brand contracts) a1 inadiunnaliiandudnay
iligaaad avndunsuazaonnaediulududgvelntiveuils 39 IMC (Juignsiiug
lun13dn99a neztpunasaasededsiuiiuataasiludihunne firuznignunu IMC
A 8 a =
DALNEUT LUIANNARA 5 1152019 AR
1. IMC azldnisfinsiedadisiadegtluuuiugnén (IMC coordinate multiple
. . dl 1 2 a o # 1 al o
customer communication) eﬁq@gmﬂ"lmmummﬂu (Single plan) LACAANINNILLALIINY
IMC mszmindnyraaazandayanaanaatuacdayanasanasinasennAnssunisie
1.1 nglaseun
1.2 nnsanalagldwiinauane
1.3 N19ddINNITUNY
1.4 n19UseaNduNLS
1.5 NITAAIANIGAI
1.6 NIIAAIAIALNITIANANTTNN AL

A a A o
1.7  IATRNHANNTAAFADRARANTRY



26

1
= ¥ [ [

2. IMC azBusunanalilduansnel (IMC starts with the customers not the

u

'
a v

product) ALTHR

v a

a ] dl a o o aa dl ' dl =X
UIUN9AAARARANT TN ARA U ABNIAUNIATNINAEAAFADAIN

- al o Y ! A o A YR R a Y v a Ao ]
ﬂ?:ﬁiﬁl“ﬁuLﬂﬁlQﬂU@“ﬂﬁqﬂ@'NLﬂqﬁﬂqﬁliﬁﬂL?Nmuﬂﬂ’)’]iﬂ?@ﬂuﬂﬁﬁﬂlﬂﬂ@ﬂﬂq ﬂuﬁ’]@\?WNQMﬂfl

al

Tu arspgnAtudafiaundauldAneguanifaresudniug  antuasseylasea¥isaeg

o o

1 dl ya ] v 1 dl [
KRl T MERIN Qﬂﬂﬁ]’ﬂﬂﬂﬁ;{i‘ﬂ‘ﬂ’]’]@’]?%LﬂuL'ﬂ’]‘MN’]ﬂ

3. IMC NensnNAUMINIRafadadnsian MauLasi 4@ (IMC uses non media

and media) A1nqAENAUNIIgNAmNALNANTiuenanEnl AuiuRseInauauesingnig

'
a a ¥

3.1 flinsnasens@uwin (Loyal brand user)

3.2 gliAuAledAuaNdl (Competitive user)

3.3 glinasuns@uan (Swing user)
1 o [ % = dl A a 1 v a dl %
AIUAN FUTBN IMC 'ﬂﬂﬂ?:ﬁﬂqﬁﬂuﬂ ﬂ@ﬂ”lﬁ‘wmimqugﬂmuﬂmwﬁmLﬂ?;l'm‘]_lm’w

AuAlunanA iR laananilailueretnans@dudi (Brand network) WALAWIIAENNIN

'
a 2%

v d’j ] o & 0o o 1 a v ¥ K 1% dll A
dayatlaviFusulpanisiinuedngusrasrdiniuudacatinveadld uaqaaldirsesiianns
-~ .4 M o
ARFADAITNANITANNAN
4. IMC azg¥anasinsiadnansuliuaasnNnugnAn (IMC creates two-way
communication. with customer) IMC azaf a3 19N ANITABLALBIAIUNGANITNYN AN
FURIANNAALAURATAINNADINIIGNAT
5. N13AE13NTAANA (IMC) LavbAzedNanisnans (4 Ps) Waanmaaaiuniels
a o 1 = s Y Adl A 1 o/ q/dgj
WHULRENTY WATU99qqaauNiReaiulnglfATaeNadaNny il
51  NARAWN (Product)
5.2 91A" (Price)
5.3  n194amAauung (Distribution)
5.4 Marketing communication (Comm.)
5.4.1 n13lasun (Advertising)
5.4.2 nsralaaldwtineuany (Personal Selling)
5.4.3 N1949L858N19918 (Sales Promotion)
5.4.4 n19Ra1ANINAIN (Direct Marketing)

54.5 n1ImatnlagnIsanmnn1Ialfiee (Event Marketing)



27

5.4.6 NITLAAAWAT (Display)

54.7 n13aaladga (Showroom)

54.8 N199RAUTANEANITYIN9IUIBNEUAT (Demonstration center)
54.9 N199A&NNUN (Seminar)

54.10 N179AENIIANIS (Exhibition)

54.11  nsdnAutlilnausy (Packaging center)
5.4.12 n19lALEN1g (Service)

5.4.13 nglawiineu (Employee)

5.4.14 _n13u9395T0u97 (Packaging)

5415 - pasldenum vz ana BEAROWR (Transit
5.4.16 n1sldtiesinge (Signage)

5417 nslfiesesiledeanstumnesidn (Intemet)
5418 mslduanAuiiude (Merchandising)
5.4.19 n1glduilnny (Licensing)

5.4.20 . ANa (Manual)

i
dl
f

5.4.21 %4°] (Others)

noegnsldlssladduazniglasuanufiswala (Uses and Gratification)

o

a 74 o Yo = dal | aa v %4 o o
nounsldsslamd waznisldiupsanfienelail lungudiliaaudAny i

o

Fuanslugmendufidanldaedesinnsrequaziaanitiientzesdnngis ieauesnu

v
H A
¥ | £ Yar dl o

ABNNTTUBIAULAN Lﬂuﬂ’]ﬁﬂﬂ‘]ﬂ’]ﬂﬁ‘u@'}?mﬂ')ﬂu

ANz Ndand uazanla denaliing

—

AMAaINIsaiiuaasAna Laziiad

AYINAIANIIAINRDNIATUVTOUMAIT 198N TRU AN g

9o = PRy
ﬂq?1ﬁiﬂﬂQWNWQW‘ﬂSL@quV]m@Qﬂ']? LAY

4

2
3
4. madlafudensatu lugduuusiieiu duneliifianame
5
4 d 4 o dY v
6.  wapwIAHNIINeNaaz i ldnanfuanun 1Al

dj (=3 ! Y a ?:/ A a dl g 1o ¥
AN BHUISEURN H‘]_I?Iﬂﬂuul,@‘ﬂﬂ‘]_liol,ﬂﬂ@’ﬂil’)@muiﬂﬂﬁlu‘ﬂﬂﬂuﬂ')’]lllﬂ‘ﬂ\'iﬂ’]?

kTl

A Y a 2’/ Ail/ [ % e A Z// = ¥ ¥
vrauyalaresdusinalas alllnedngissasd dpnusla uariiaanuseanislunisld

|
a

dszlamianndensatuieanssnnnuianelazesnueefiaameuaisneiu



28

Katz E and Other (1974) “la@Anudaeuaneliiiudnnisidanisinade doam
dz{ 1o £ A Vo 1 1 al o 6 ij/
TupgiiuANFiasnisTensqelaneffuaisies udazautanddngilszasd mnussla was

o Y - P iy = o
ANAeInsldlsrlagiiandenaatulie Ao LANEIANRIND TaTBIAULENARE LR NA
FN9T

o o v a d‘ I e a & a A ' Y a

AUFUIINATINNTADANTNIATU WHATIAS B LNAAANA LATA U WAAas 1Hadus

b4

= dl dl % 4 % o aa o/ nl/
nnnslddenoaswienauauasausieanis  Tnedudiunisansedanludianioly
pasialiil
1. uywelseanisfiugnsad (Surveilance) Taen1sdananisal uasinnINAIN
dl ' dl dl Uy 1 e ] Y o o P = o o
imaaulsing andenaatuielugviniusamanisadliviuade uaziineslsianndqdy
A Ay
nanayizeus

2. uyssFasn1InIsanasiatdanlunisindula  (Decision) Tnglaniznis

|
o o

- 4 ML BN o o N \ o
pnaulaluiresinegtesiumanlszandu Inandinisiudentatuin Wiyaraain1saniuun
AYNIILLBIRLAR AN UTRWAN1TITR L FA

3. wymdiesnisdeayaiiedsznaunisyene  aunulludindszendu
(Discussions) tagnsiuaeNatu M ldyaraideyanin 4 lunamaaeiudau
4. unwddANfeInIsidouian  (Participating) - lwmanisniuazaaiuilulil
I alla dg( 2
F19 ML ATUIBL|AA
oY dl dl a a (=1 ! o v a dl v
5. WymtlAeIn 1sAeansedINANAAIIY visansaduayunsindulanls
nsznnlludn (Reinforcement)
6. WyEEFAINITANNTTLIAY (Relaxing and Entertainment) LNBAINLNAALNAL
LAZNAUARNLRTND]
add 4 ey "y 3 o
AnuusAainaadesanana1alidn  AueERugIuANsien1sluniReans
o K o 1 dl Vo aa o o =& dl a o
wseaszuinnani1stingnqansi e sunn 1 luddnlszanduduauiane lanazidlafuans
v a0 o - o y v o
WusneAuFNla T4 Maslow 85U18MEHHIN WBNAMNAINABINIITUNUTIU 5 8L AD
Physiological needs, Security needs, Love needs, Self-Esteem needs and Self-
Actualization needs WAdNYBHIINEINANABINIIDNALIUTN TTUABAINFBINITBLNN
3eud (Needs for Cognitive) @aiiluanudiasnisfazuassmsziday wazanudnlaan1ny

1 1 ¥
AWInAaNAULLY ANNFBIN1TNAZF (Needs for Cognitive or Needs for Orientation) Hiilu



29

]
o e = 1%

o 1 o’ Qld” Y & KR v (=3 a
uaanAnfunuyEedis Gauiniannsegludian tag Maslow ldalidinunedeiaasenes
=2 dl o di/
N1TANET ABATHIRTUATNULLLDING 1) Assia
1. wywdaslalaizuasanndnnans Tdldgndadanldanu guveds wywdy
A dl = 1 Yy v
NReNTAEAALNANTEs TR BINg
2. meldnnsdeasuaaTuleNyEeNqnyNng (Goal directed)
3. Ae@1IN9ATuAeuTTuALENFIRU] BNUA1EnNIe N1B1AARaLALEIAINN
v v . . -4
584n195 (Needs for Orientation) 29411471
4. wymdidudninuearudesnisesdoesainanaula usegelanifaauly
g o
nITFNeein

6

5. wnwdynauiniaanyapaniauseIn sdauen

q q

!
A yor o

& Vv o = o 5 o ) X o
aziiuladn mﬁ“wQ?U@ﬂ?l@@ﬂi‘ﬁ&ﬂmquwg Uses and Gratifications % {/TU417

a all [ o a a dl ] o =) o v
QtuLLN@QGL@‘V]NW@’mﬁ@@ﬂﬂ’]\iﬂ'}ﬂﬂﬁw LLZ\]Zﬂ@@EW]’]\W[ﬂQV]EHVILLﬁmﬁl’]\‘lﬂu ’N‘VHBLMQJLWZ]N@

A = o Py A = Ny &
NTNAINY ﬂqﬂﬁ)n\‘laluﬂqﬂfﬁ’&@ﬂq@ﬂuLW”ﬂ@u”ﬂ\‘]ﬂquW\‘]W@&L@ LLANAIINNY

Aadel Aniee waznanyaud wiamn (E1sluendio yesnning, 2542: 18-19) lHAnEN

'
o

ARl IAINEBINNINEFua1TaINAeNIaTl 39 Mequall nazAnzliaiieliudarinun
dfulgalusiia liaenrdesiuanslddeansuastulnadiuans faul
1. ANNABINIIANIAULNA

L%

1.4 naumenasaingfuanes  anniaqiunedseuds  wazanin

tlaqiiuzesdennnazian
dl A % ) a oA a (=3

1.2 dhwesesiialunisiasma deuusialuntsdim psnuAamiu waznns
indwla

1.3 AueIAINeINIBINTiLLATauadAINaUlA

1.4 WinsFaufidunisdnsfenues

1.5 aFwpnuianduas naldaouinldandeunany

v v o 4 !
2. AnwsaInsafslenanendliuiymAna
2.1 usandsuAHaNgauyAna
2.2 WL 1angAnssu

23 uameanaNiuANENTeIYAAAELY|

2.4 wawmzgdlilnelusuies



30

1
= [ % S =

ANeid Aa RaNFaannadnlANelsroufaen s liiilut v aaad A uged
o = \ o a = = o A , o =
Auludeputinnanazdnalunisindulaidaniaznsenivizalingeni  wasuulaalilmniu
ANANAT ANNAIANLALIEMUETIN TagATtaNaaelnaasiANHULAINANINTY 91 ansias
o o P . o e A P
AnANABAY AuugnsIdNHes IR IWANEDINAR HAINAzAINALIE NNTLAN
o = a dl al [~] U
ANUNALAZINETAL ATALAEN LT11F1%
3. mmrﬁ’Tmm@mmﬁQLLa:ﬂﬁﬁuﬁuﬁmNﬁmm
3.1 wamzgdhlluaninuandentesyanasy
1 [ % Q.Idl a =R [ dl [ v
3.2 wAANeaNIINALLEY wazinaANIAn ludnwueniluEanaeq
3.3 il ldaunun wartjdninsnedsan
3.4 duntuinay
3.5 g lun1sAN WA NUNUINN NAIAN
3.6 AT9dnuduRusTUATaLATINaULATAIAN
4. AANNABINITAINNLING
= = = = a‘l 1
4.1 vianuil visevaniaesanndymnsing
4.2 HNAUAANE
4.3 1fdmusssanifluaasud 1Hanuaynaviumisguriaey
4.4 eReylsnnialdinanlinualil

45 damilaesaisund

al al @
UNAIMANNLNEIURDY

13AWND dla (2553) Anludeaneaulal] Arsuandludsaasntiugn I 2553

1
a

o ] dgl 1 =® o QI d? (=3 4 a 1 o = =)
Aepnuisl WrazAnANNINENIW sziuuun IumuTaunat s daRuannluliniuen
L4 . 1 o [~ 1 1 1 rd‘ [~ o o o
wil Social Network usiazsin ananuqnauida ey adradu Talnd dadusowsn iy
A 31/ o a 1 < ] dl A = 1 Y o
ey flaqiiupnuiianwiglietnemanis dounils ae aulnanillilduadaduuin
AUAANNTNNINNA 2 &ruaundn ey wala Walannaldiuarsiain dandaurse

pnusiauannatadunlianunsnpaegaliauegluadald  wiuranaauaiaasdedn

1Y '
G ! o =

dsangnisnl Social Network #1911 ilunAundusizailan usd dnnnsaann @9 duiaaiunig

A 14

dl 1 [ 1 QI/ 1 o & 1 1 | 2 [
waguudas uanin 1uuﬂ°ﬁ WA WA UAR  NTUA  LWdRaUINUNNLTWNIUA LL@QIﬂ?iML“]J”I

% a

NIATIUAATANMIUS T0UWIA Auanuiing gaansiall 1 gllnasuaa H0da (Uszma

De

e anrin BeAuAeiudeAnuell uendn uually Social Media Tuil 2010 azAnANN9NT



31

'
= ¥ [ | [~3

@ v = = v a - LA | =
LL@Z@ZL‘]JLL‘MQ\?LQ@WVWJT]@HL?I’]N’WT]E’] LW@SL%’Lummﬂ?:TmumanLﬂu@q LANIEITUNLTH

9

1 6V o dgl dl o 1 a dl [~ 1 o aal v
wauEaiunaug eganTusing sinsannlusaamiud vojuazauiingunianguwdn

q

3 1

dl 1 = 1 Y o 3 a 4 AJ & A
woue Ll agludaaa szuananAuntuawgdaiuwde annguuilsiaenty

KTl
]

wuvdamas deiniaunin glusnalsymaninmefiauauaacin w ity

'
' a

1 1 o ! ! da/a/ < ¥ %4 1 1 o & Y 1 !
ﬁﬁummuﬂuﬂ@u LLﬂﬁlﬂuu’Jﬂﬁ‘uﬂLﬁ‘ﬁJL‘IJ’]N’]LL@QIMLLUUL@uﬁQU@ﬂU1E1WQLL@ZL‘V\IGH‘i_qIﬂ LEIAUTUH

9

Tmlunspuiidaniaunaniaasineadnanas adn9lsfiniu Aud Aty aes Social Networks
“ o 4 . an o o wa . . . J
AoaNsniN TNl uTInUse A Tuld wanaiuew  udesnialunisiudiaansh

F9ML5NU LA

¥
| =

Azl 1NRoI9 (2562) HANTIALAI4AT Social Media Haninasanisdnaula

Q

| o a

193§13lnANINTY 7 MW 10 Aulfiduussndeyaneusndula uuznsEmiuu1guaung

U

-

1 a o v 1 Y o = a e ¥ a a dl o a % &
gnsan9asedy udarldlinmugsnaasulad wazdusinatonaunuifeaiunansius
all v a Y o s o d” 1 P ! : A a 1
waztiviadudn ludsaneanlal yniulianananalidn Social Media ABnszuanINteNDENg
n3191919 wazly 2551 NikuN Social Media fila7igailliuwda91 Social Media 1316
Arinegenizlungudaiu utdngmnasarioan@nuauesina illld Social Media
1nAu N1 Social Media nananniludeludspneaulatmuaninastanin anseeny
The Wave 3 Report 284 Universal Maccan W@n431 Social Media L{ludanianinasawy
FUALAY NIWANHDIIBNAIANIFINAt NN INIzH 1980 Social Media Baninasians
ARNAALTWINAITUNARSTST ey wUTUS douudan wia  Tunqudsansaulatinasmu

agll a o [ b~ 1 v c & a o a a 1 a o A & dl
uananiindsfauaneliiuFldaumnasicin NiAuAR BT LN LEENTe0ANT
% < dl 1 dl b 1 o/ rZJ/
a¥nudeniiuassnuies  ainussatdasieildlungudaaneaulaiiiuniusiasnuaes
Universal McCann wud1 3 taaauladlsfuainaidandudusunia Tnaniadnazdflda
Anleeaulanne 394 d1usne luaued 346 ANUINEEULARN 321 ANUTIBETULABNEIU
yAAa 307 Ausedfanaungudianaadiaus was 303 A usudssavidoutisiluinte

t4

pateaula WmuIN13N99MT204 Social Media denaliinsairaudan nedesiagilnin

a o 1

A aa | a o X o o A & ¥
NITB ’Wﬂ:@ﬂ@ﬂ WluEealnm waz NNIUU UNNITLND uﬂﬂﬂ‘ﬂﬂsﬂ@L@ﬂ\i LLU?uﬁmq\‘iﬂ NTBRLLNLLE

|
=

anndnlunsauaiarneiinguiisede Social Media 789AULEY FaeualABIULINAIFBIL
UFufnazi NN lE Social Media Wludaaniaginlunisngzansiianiyizadinn g1 i
LHANANTUNAINIIE911 20 §1F Social Media tlangnuaslan # ComScore B4

Wu91 Bloger  flapsaautilugsinsaaangidnlddn 222 drusiavialan mauuisag

a



32

Facebook 71laN"AR uazuseqn] Aoeduaudld 200 A1uane deududusionhe MySpace

Aatieanglf 126 4131t WordPress 114 411318 Windows Live Spaces 87 4131 €31

o

S1M1 6-10 1@LA Yahoo Geocities (69 a1149181) Flickr (64 a1143181) hi5 (58 A1143781) Orkut

=

(46 811378) way Six Apart (46 a1us18) NulanlanAsnatsieds unaieiinisdiuin

294 Social Media gandmavaw Inaanizdsvineay sunadudsanvdeninainluningn

[ [% a o

Tulanfeaanildndn 42 d1use wanndglsdnsdunnuazanigadnisniudaan

I
= o o

49, U7 13§m a1n 123 Social Media.com L@aqniladanuanswlit Social Media 1Hulnaging

=&

saadaluiumeazanudrglunisdnfidedunasiin  Inaenizdumesidnaanusags

o @

= v @ £ £ =y . . =

PULLAENWAETBNANIAN AINAEN A lulatiA1Y Social Media wazmalulatl
e 819 nadnyilAdeun PDAs 1IaLATa A WINNARLLNNNG1S]

AINN1339819989211919 OTX Ay DEI Worldwide %91 Aa1nANNRa NN ans

293 Social Media #1as M1# Social Media narsniuinasdeyadAnyaesdizing as

'
¥ 1 (<3

1 Y a ] ' I 17 a o e A a IS4 s .
W1 leﬂﬂmuimmmwwmﬂ@mmnmm %9a ’&uﬂ’]ﬁm’ﬂﬁﬁﬂ"’] "Q”IﬂLQﬂvLeﬁfﬂ Social

Media Tt dumdeyalasnssainiddlodresusimguan Inaduilnaavidnlduideya

T3/l Social Media 5147 297 Wiluesa nangnauaeulal vee udansie) ilendeaya

a9

uanNaIN INBLATI (49%) 109515 InARs finAulasiaandayanléiann Social Media wanil

ANNTENTRY Social Media laieausnaliiinnialasundassnua i umug sz nang

o

v
wusuAuasUItnAmIte. Wit NadaNIAITRAIINAEARUNIIAAIALATNNG

sz duiusaesningsiagning sediasliladluGesiudanlanesdnsgsniasine avii

1 liAanuanlaiy Social Media Marketing 82021



